
Financial Bites (Advertorial)

Starting your own business can be a worthwhile pursuit that brings projects you’re 
passionate about to life. But passion alone won’t build a business. So before you take 
the plunge, put your finances in order with INVESTBANK’s helpful tips. 
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INVESTBANK’s
Bites Of Financial Advice

Sponsored by

Take a look at your financial situation
This includes preparing a portfolio of all your 
assets (cash, real estate, investments and so on) 
and all your debts, from loans to credit cards. 
Then list your monthly expenses and revenue 
sources to help you determine your future 
obligations, cash inflows and outflows and any 
assets you might use as collateral against
future financing. 

Prepare a feasibility study 
Calculate the monthly running cost of your business, 
such as rent, utilities and salaries, along with the capital 
expenditure needed (equipment, for instance) to 
determine the initial investment needed to start your 
business. Estimating the cash inflows generated from 
your business will also help you determine how long you 
will need the initial investment and if your business idea is 
financially feasible in the first place.  

Financing your business 
Assuming your business needs JD10,000 for equipment 

and JD5,000 as running costs for six months, your 
initial investment needs to be JD15,000. If you can 

only cover half, you’ll need to explore funding 
options to cover the remaining amount. This 
might include utilising financing facilities – 
borrowing from friends and family or from 
your bank if you have collateral – which 
means giving up part of the return in 
financing costs. Another option is to invite 
business partners to inject the needed capital, 
in which case you should be willing to give up 
part of your control over the business. 

Reduce the initial investment required 
To decrease your cash burden and reduce the 

initial investment, consider what contributions 
you can make to the business. This might entail 

putting in unpaid working hours or utilising your own 
non-cash resources, such as using your home instead of 

renting space or using your personal car instead of buying 
one for the business. Another option might be leasing, instead of 

buying, assets; rather than pay the entire cost of an asset up front, a lease 
requires a relatively small monthly payment. 

Focus on cash cycle 
Measuring your cash to cash cycle gives a vital indication on the leniency 
of managing your operating capital. The cash to cash cycle is simply 
the time required for a business to turn its purchases into cash receipts 
from its customers. The shorter the cash cycle, the higher the ability of 
the company to increase its purchases and meet its debt repayment. 
Businesses attempt to shorten the cash conversion cycle by speeding up 
payments from customers and slowing down payments to suppliers.   

For additional tips, check out www.investbank.jo 

*The information mentioned in this article constitutes general advice and is not to 
be construed by readers as guaranteed financial recommendations to take 
any action.
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